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their orders to a broker in Shanghai for cloth of a known
make. The price paid depends upon many influences, and
may mean a loss to the shipper. If there is a shortage
of these goods then a fair price is received.
When a shipper sends goods abroad on consignment he
takes a speculation risk, and may or may not clear a
profit. Goods on consignment are generally sent to the
shipper's own branch in the overseas market, but fre-
quently the shipper makes arrangements with agents.
Cloth Agent.
The real cloth agent is of value to the industry, but
there are very few now in business who carry on their
activities on the i-| per cent commission which is the
recognized remuneration. The great bulk of cloth agents
to-day are actually merchants, buying on their own
account and selling at the best price obtainable, and as a
rule are not technically efficient.